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Welcome!
Congratulations on becoming a member of the Juice Plus+® family, and joining our  
mission to Inspire Healthy Living Around the World.

As a Juice Plus+® representative, you have the support of a company founded in 1970 that has designed a tried and proven system 
for you to follow. As you add value to indiviuals and families’ lives by sharing Juice Plus+®, you will be building your Juice Plus+® 
Independent Virtual Franchise® and creating the momentum to help you start achieving whatever goals you set for this business.

This Starter Guide is designed to help you reach our 9% commission Senior Direct Virtual Franchisee position in 60 days.

Let’s Start by Fast-Tracking to Senior Direct.  
*Check the Juice Plus+® Freedom Plan to choose the Fast Track Bonus option that suits you.

To Fast Track to Senior Direct (9% commission level) within 60 days:

1.  You must accumulate 4000 Purchase Volume (PVC) within 60 days (see table below for PVC for all Juice Plus+® products).

AND
2.  Find at least on other person to join your Juice Plus+® team that has at least one order.

This can be achieved in many ways, including a 10-1-10. You find 10 customers one of which becomes your new team member 
and together you find 10 more, OR 5-3-5- find 5 customers, and three team members who also find 5 customers each.  The 
combinations are limitless as long as you have between you and your new team 4000 PVC and at least one new Franchisee with at 
least one order.  Along the way, if you achieve a minimum of 1000 PVC in the first 30 days you will have reached the Direct Virtual 
Franchise level of 4% commission.  Don’t forget to access your Virtual Office and promote yourself to that level. 

Whole Food Based Nutritional Products

Purchase 
Volume 

Credit (PVC)

4 Month 
Installment 

Pay  
In Full Wholesale Retail  

Profit

Juice Plus+® Capsules (4 Bottle Carton) 225.00 76.20 291.50 247.50 40.00

Juice Plus+® Premium (6 Bottle Carton) 352.00 117.00 454.30 387.20 61.00

Juice Plus+® Berry Blend (2 Bottle Carton) 128.00 43.10 163.50 140.80 20.60

Juice Plus + ® Soft Chews (4 Pouches) 145.00 48.40 184.80 159.50 23.00

Juice Plus+ Complete® (60 Sachets) 205.00 67.95 261.80 225.50 34.00

Juice Plus+ Complete® (120 Sachets) 410.00 133.65 523.60 451.00 68.00

Postage & handling extra. GST included.

Juice Plus+® Capsules Juice Plus+® Premium Juice Plus+® Berry Blend Juice Plus+ Complete® Juice Plus+® Soft Chews

1 Join the Mission
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Complete the following statements to create your own 30 to 45 second product story.

+  I first heard about Juice Plus+® from  

This should be a generic term (friend, brother, neighbour, co-worker, doctor). This is a critically important first statement because it tells 

the listener how we do our business … person to person.

+  Juice Plus+® made sense to me because  

If the first thought that came to your mind when you first heard about Juice Plus+® was that you didn’t eat enough fruits and vegetables, 

for example, then that is what you say because that will likely be what the person you’re talking to will probably be thinking as well – just 

like you! Remember, you want the person you’re talking with to be able to relate to what you are telling them.

+  Since I have added Juice Plus+® to my diet  

“I feel good knowing that I’m complementing my diet with added nutrition from 17 different fruits, vegetables and grains, every single day. 

I try to eat as many fruits and vegetables as I can, but I don’t come close to getting the daily recommended 7 to 13 servings. Juice Plus+® 

helps me bridge that gap every day. And clinical research confirms that it really works!”

+  Do you find it difficult to eat 7 to 13 servings of fruits and vegetables each and every day?

+  Would you be open to learning more? If so, do at least one of the following:

 Option #1 Send them a video link.

 Option #2  Direct them to your own personalised juiceplus.com website to watch the video there.  
(You should have received a user name and password to access your Virtual Office at  
www.juiceplusvirtualoffice.com and “create” your own website – it’s easy. Contact Juice Plus+®  
Franchise Support at 02 4963 0000 or juiceplusaustralia@juiceplus.com if you didn’t.)

 Option #3 Invite them to your launch or to a Wellness Presentation, for their friends and family.

Create Your Own Juice Plus+® Product Story

You want to be able to share your personal Juice Plus+® product story from the very beginning 
and become so comfortable with it that you can share it with anyone, any place and any time. 
Your goal is to share enough information to get someone to watch a video clip or DVD and/or 
want to attend your business launch or one of your in-home Wellness Presentation events.

2 Share your Journey
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If you are sharing your 
story with a prospect 
via phone:
Ask “Is this a good time to talk?” If not, 
find a better time to call back.

Keep it short and respect their time 
and you’ll get more accomplished.

Ask their permission to send a 
video link and establish a follow-up 
time (or invite them to a Wellness 
Presentation).

Refer their product questions back 
to the video link (e.g. “John Blair 
can explain that much better than I 
can.”) or better still utilised a 3 way 
call with your upline as the expert. 

Whether you share  
your story by phone  
or in person, you 
always need to make  
a follow-up call.
Ask “Is this a good time to talk? Have you 
had a chance to watch the video link? “

Get their feedback “How did you feel 
about what you saw on the video 
link?”  “What did you like best?”  “Does 
Juice Plus+® make sense to you?”

Ask for the “sale”: “Would you like to 
get started on Juice Plus+® today?”

Explain the cost: “You can get the 
nutrition from 17 different fruits, 
vegetables and grains for around 
$2.50 a day. The most effective way 
to get Juice Plus+® is to have the 
company ship it directly to you. Then 
it’s around $76 per month. All I need is 
a credit card number.“

Orders can be placed via your 
Virtual Office.

Consider a three-way 
call with your prospect.
Consider doing a three-way call 
with any potential customer who is 
overwhelming you with questions. 
This is a great way to introduce 
someone with more detailed product 
knowledge (usually your sponsor) 
who can answer any questions 
they have. This will also be a very 
important tool that you and your 
sponsor will use to build your team. 
Ask your sponsor for details on how 
to use three-way calling.

Better still – ask your upline to do 
a Wellness Presentation at your 
Business Launch.

This is an effective way to have all 
the people you care about most 
in your life, introduced to Juice 
Plus+® by a more experienced 
team member at the same time, 
while having fun.  It is also good 
training for you.
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Most Frequently Asked Questions 
(and Answers) about Juice Plus+®

What does it cost?
I’ve found if people can’t afford to stay healthy they really can’t afford to be 
sick. It’s amazing how doctor’s visits and medications can add up. At around 
$2.50 per day, Juice Plus+® is less than a cup of coffee. 

Why can’t I just buy it a month at a time  
(instead of making a four-month commitment)?
Poor health doesn’t happen overnight, the same applies to good health. The 
four-month commitment will give you a reasonable amount of time to fully 
recognise the benefits of eating Juice Plus+®.

Why do I need Juice Plus+®? I already take vitamins.
Juice Plus+® is very, very different from vitamins. It’s whole food based, so you 
are getting the benefit of thousands of plant nutrients that are not present in 
multivitamins. Refer to the John Blair video on juiceplus.com.au.

Why do I need Juice Plus+®?  
I eat lots of fruits and vegetables.
That’s great! I strive to eat 7 to 13 servings a day, too, but like most people I 
find that impossible to do. And I definitely don’t eat the variety I should, like 
kale and beetroot… Do you like kale? I see Juice Plus+® as an insurance policy 
that complements my diet every day.

Is Juice Plus+® a substitute for fruits and vegetables?
NO! Everyone should try to eat as many servings of fruits and vegetables 
as possible Juice Plus+® complements your diet and helps bridge the gap 
between what you should eat and what you actually eat.

1
2

3
4

5

5
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Fill in Your Memory Jogger

One of the best tips we can give you about starting your memory jogger is to not overthink it and 
don’t start to prejudge those you are writing down. 

Quick Tip: write down the 5 people you text or phone the most, the 5 people who you facebook or 
message with the most (cannot be in the first 5), 5 people you would invite for a BBQ or party on 
the weekend (cannot be the same as first 10), 5 people who you would ask for advise from if setting 
up a business.  You already have 20 people on your list to start talking to, invite to your launch 
event, or organise a 3 way call with your upline. 

Then go to the “who do I talk to?” list and start to write names beside the descriptions.  This is another 
way to prompt you on how many people you actually know.  Have fun changing peoples lives. 

Name Phone Number & Email Outcome
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Who Do I Talk To?

LIST YOUR WARM MARKET
Cell Phone Contacts
Address Book Contacts
Email Contacts
Recent business cards collected?
Christmas Card List
Closest friends
Co-workers
Child Care Provider
House cleaner/Maid Interior
Neighbors
Teachers
Fitness Professionals

YOUR RELATIVES
Aunts
Brother-in-laws
Brothers
Cousins Daughter/Daughter-inlaw
Father-in-law
Grandkids
Grandparents 
Mother-in-law
Nephews
Nieces
Parents
Retired relatives 
Sister-in-laws
Sisters
Son/Son-in-law
Uncles

I KNOW SOMEONE WHO’S A
Agriculturalist
Antique Dealer
Art Instructor
Avon/Mary Kay Rep
Bank Teller
Bottled Water Supplier
Bus Driver
Carpenter
Chiropractor
Coffee Supplier
Conservation Officer
Contractor
Cub Scout Leader
Dietitian
Dry Cleaner employee
Editor
Electrician
Fed Ex/UPS Driver
Fireman
Florist
Funeral Director
Furniture salesmen
Grocery store Manager
Hairdresser
Hotel/Motel Manager or owner
Judge

Karate Teacher
Kid’s current teachers
Lab Technician
Librarian
Massage therapist
Monument Business
Music Teacher
Notary Public
Nurse
Office Manager
Tupperware Rep
Pilot/Stewardess
Policeman/woman
Probation Officer
Restaurant owner
Scuba instructor
Seamstress
Secretary
Security Guard
Speech Therapist
Sports Team member
Student
Supermarket manager
Teacher
Tyre or Auto Part employee
Title Agent
Trash collector
Truck Driver
Waitress/Waiter
Welder
Yoga/Work out instructor
Caregiver to my parents/in-laws
Delivers Parcels/Packages
Goes bowling with me
Is in my Book Club
Is in my Rotary/Lions Club
Lives down the street
Mows my lawn
Owns my House/Apartment
Remodeled my house
Repaired my TV or appliances
Sells me petrol
Was in my carpool
Was my Best Man/Maid of Honour

WHO IS MY?
Accountant
Association members
Auto mechanics
Babysitter
Bank teller
Barber/Hairdresser
Boss/co-workers
Bowling Team members
Car salesman
Card group friends
Child Care Provider
Children’s friend’s parents
Church members
Club members

College Friends
Computer Tech
Convenient Store Manager
Day Care provider/owner
Decorator
Delivery Person
Dental Hygienist
Dentist/Doctors (your kid’s too)
Dermatologist
Fishing/hunting buddies
Financial planner
Former Boss
Garage Mechanic
Golf buddies
Gynecologist
Hairdresser/barber
High school friends
Housekeeper
Hunting buddies
Insurance Agent(s)
Interior decorator
Jeweler
Kid’s teachers
Landlord
Landscaper
Lawyer
Leasing Agent
Mailman
Maintenance Person Manicurist
Minister/Pastor & wife Nutritionist
Optometrist
Paperboy
Party Planner
Personal Trainer
Pet Groomer
Pharmacist
Photographer
Piano Teacher
Previous co-workers
Previous neighbours
Property Manager
Real Estate Agent
Retired Co-workers
Retired Friends
Scrapbook/quilting friends
Veterinarian
Wedding planner

WHO SOLD ME MY
Appliances
Boat/motorcycle
Business cards/office supplies
Camper/trailer
Car/Truck
Computer
Craft Supplies House/Apartment
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1 2 3 4 5

6 7 8 9 10

11 12 13 14 15

16 17 18 19 20

21 22 23 24 25

26 27 28 29 30

Grid 30 in 30
The grid will help you to focus on talking to at least one new person a day and will help you to 
track your activity.  The aim is to complete a minimum of 30 conversations in a month.  Events 
such as in-homes, launch events, larger team events leverage your time and are a great way to 
speak to more than one person at a time.  

Step One: Use your memory jogger to start to list those people you know.

Step Two: Once you have had a conversation with them, then add them onto your grid.  One 
person per square.  

Step Three: ‘The fortune is in the follow up’.  Your intention from each interaction is to set the 
next opportunity for contact.  For example another meeting, invite to an event, send a link.  Then 
make sure to follow up again.

Step Four:  Continue to follow up till you either put a X through the square because it is a 
firm no, highlight for a customer, or highlight in another colour for a new team member.  This 
shows your true activity and results.
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CALENDAR  
Block off time to work on your business 
and protect this time. Schedule 
meetings, calls and other activities 
into your calendar. Your calendar 
is working for you if you can easily 
review and schedule daily and weekly 
activities. If you can’t find enough time 
to accomplish business activities to 
achieve your WHY then try to reduce 
the number of other things you are 
doing? (i.e. Hobbies, Volunteering, 
Commitments) You may need to defer 
commitments or activities in order to 
achieve your WHY.

SUGGESTED RECURRING  
CALENDAR EVENTS  
Put these events on your calendar

1.  Everyday – remind yourself to do 
your JP+ DMO activities – block off 
time to work on your business

2.  Every Sunday – print out DMO 
planner and fill in for the week so 
you are organized

3.  Every Monday – promote the live 
team training calls with your team 
and be on the call

4.  Every Monday - Check your PC 
Genealogy Report (next ship dates, 
declined credit cards etc.)

5.  First Monday of month – Evaluate 
Last Month and Plan for New Month 
(Discuss with your sponsor)

6.  10th of the month – Are you 
Qualifying Your Business? Are your 
team members qualifying?

7.  20th of the month – Check your PVC 
Report and Encourage your team 
toward close of business

8.  25th of the month – Another push 
for you and your team to close the 
business month strong

9.  30th of the month – Another push 
for you and your team to close the 
business month strong

10.  Last Day of the Month – Print 
your PVC Report and make sure 
promotions and qualifying are done

TO DO LIST   
Put this list in order of importance 
(High, Medium and Low). Take time 
each day to accomplish tasks on 
this list - always do Check Building 
Activities first. Eliminate papers from 
piling up on your desk by transferring 
information to this list or to your 
calendar. Take stack of papers and “post 
it notes” and either ACT ON IT, FILE IT, 
PUT IT ON “TO DO LIST”, OR TRASH IT! 
A clean desk is best and will produce 
better results!!

ADDRESS BOOK  
As you meet people friend them on 
Facebook and then record as much 
information/details as possible into 
your address book or electronic records 
as soon as possible (i.e. list information 
you gave to them, what video you 
sent to them, names of their children, 
start date of order, notes from each 
conversation you have with them, etc.). 
You can also download an app called 
HOT LST – to create a “hot list” of names 
to follow up with!

Tips for Organisation:
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Good health doesn’t have to be difficult: 
One Simple Change can make a big 
difference. Make One Simple Change each 
month in each of the four areas below—
the Core 4, and you’ll be amazed how 
much better you’ll look and you’ll feel 
after your first four months of taking 
Juice Plus+®. One Simple Change is great 
information to talk to your customers 
about. Update your story based on simple 
changes you have implemented.

EAT MORE WHOLE 
FOODS

DRINK  
MORE WATER

GET MORE 
EXERCISE

SLEEP MORE 
STRESS LESS

Simple Change Ideas
Juice Plus+® is only the first step towards a healthy lifestyle. Try these simple changes to help improve your health and wellness. 

Drink a     
Complete smoothie  

every day.

Replace  
French fries  
with a salad.

Replace your lolly bowl 
with a fruit bowl.

Do it yourself— 
cook more meals  

at home.

Drink a     
glass of water after 

brushing your teeth.

Buy a water container 
that tracks your water 

intake each day.

Take a brisk 3-minute 
walk every hour during 

your work day.

Have a   
10-minute dance  
party each night.

Go to bed  
30 minutes earlier.

Take a  5-minute 
breathing break  

mid-day to relieve stress.

Create your own One Simple Change.

3 Inspire
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Jumpstart your Journey

EAT 
MORE 

WHOLE 
FOODS

DRINK 
MORE 
WATER

GET  
MORE  

EXERCISE

SLEEP 
MORE 
STRESS 

LESS

CONTINUE WITH MORE 
SIMPLE CHANGES  
TO IMPROVE YOUR 

LIFESTYLE

ADD ONE 
SIMPLE 

CHANGE
PER MONTH

I DID ALL OF 
IT!

I DID MOST 
OF IT!

I DID SOME 
OF IT.

OOOPS!

TO TRACK YOUR PROGRESS, FILL IN EACH CIRCLE ABOVE WITH THE APPROPRIATE FACE

Don’t try to tackle everything at once. Incorporate one of the Core 4 basic health habits today.  
Add another Core 4 habit each month and track your progress weekly. At the end of four months, 
these simple changes will add up to big lifestyle improvements.

1 2 3 4
WEEK WEEK WEEKWEEK
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4 Know Your Customer

Take Care of Your New Juice Plus+® Customers.

Great customer care lies at the heart of the Juice Plus+® experience 
and your success in the Juice Plus+® business.

+   The Juice Plus+® 
Company Virtual 
Tracking 100 day 
customer care plan

The Juice Plus+® Company helps 
you keep track of each and every 
one of your customers during their 
first 100 days of Juice Plus+® with 
a program called Virtual Tracking 
– virtual meaning that you don’t 
have to worry with your own forms 
or paperwork. 

All you need to do is include 
a phone number and an email 
address for each Juice Plus+® 
Preferred Customer order that 
you submit to The Juice Plus+® 
Company. Virtual Tracking will take 
care of the rest by helping you stay 
in touch with your new customer 
by providing 10 friendly, non-
intrusive follow-up connections 
with your new customer in the first 
100 days – seven from The Juice 
Plus+® Company and (at least) 
three from you.

+   Seven emails from 
The Juice Plus+® 
Company (one every 
1-2 weeks)

These emails focus on specific 
Juice Plus+® clinical research 
results that mirror chronologically 
where your customer stands 
in his or her own Juice Plus+® 
experience. Example: On Day 
15 & 30 your customer will 
receive emails highlighting the 
bioavailability of key antioxidants 
and other nutrients in test subjects 
who have taken Juice Plus+® for as 
little as two weeks – just like your 
customer.

+   Three telephone 
calls from you (but 
we’ll remind you)

In addition to the automatic  
emails, The Juice Plus+® Company 
will send YOU a weekly email 
reminder of which of your new 
customers need to be called that 
week, along with an outline of 
what you will want to cover in 
your conversation. The email will 
provide your customer’s contact 
information, the date their product 
was originally shipped, and 
whether you are making follow-up 
call #1, call #2, or call #3. You can 
also talk to your customers about 
One Simple Change (pages 8-9).

These calls are the most 
important part of your customer 
care, as they provide service 
while building and maintaining 
a relationship with your 
customers.

Day 1 ..............  e-Customer message #1

Day 10 ........  Phone Call #1

Day 15 ...........  e-Customer message #2

Day 20 ...........  e-Customer message #3

Day 30 ........  Phone Call #2

Day 45 ...........  e-Customer message #4

Day 60 ...........  e-Customer message #5

Day 80 ...........  e-Customer message #6

Day 90 ...........  e-Customer message #7

Day 100 ......  Phone Call #3

The Juice Plus+® Company Virtual Tracking
100 Day “Personal Touch” Customer Care Plan

Suggestion:  
maintain updated 

information on your 
customer’s progress
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5 Engage Your Customers and 
Create Raving Fans

Nothing will solidify the belief and confidence of your prospects and customers in Juice Plus+® more 
effectively than attending a Juice Plus+® event, such as your Juice Plus+® Launch, in-home event, “On the Go 
Wellness Presentation”, or other Juice Plus+® Wellness Event. Events often help people see the bigger picture 
and create an experience beyond what occurs from simply reading a brochure or listening to a CD. List below 
all upcoming events in your area, so that you are aware of what’s coming and are prepared to invite guests.

Juice Plus+® Business Launch or On the Go Wellness Events

(for anyone and everyone)  

+  Wellness Plus+ Lectures

Health lecture featuring a speaker who shares useful information about 

health, wellness, and Juice Plus+®.

Date/Time:  

Location:  

Speaker: 

+  Conference Calls

Product and business calls designed to train and educate – from the 

convenience of your home.

Date/Time:  

Phone #:  

Speaker: 

+   Your Juice Plus+® Business Launch or In-
Home On the Go Wellness Presentations: 
Select Two Dates.

You should schedule your two in-home Wellness Presentations on dates that 
are close together. Doing this is essential in reaching the Senior Direct Virtual 
Franchisee position in your first 60 days, with the help of your upline.  These 
events should reap more dates for your diary to get you going.

Date:  

Time:  

Location: 

Date:  

Time:  

Location: 

+  Local Trainings
Variety of topics covered, usually at a Franchisee’s home with small groups.

Date:  

Time:  

Location: 

+   Virtual Franchise® Regional Trainings
Events geared to teach the basics of how to build your Virtual Franchise® 

with local speakers. 

Date:  

Time:  

Location: 

+   Virtual Franchise® Camp JP Trainings
Weekend event that allows for more in-depth training and interaction 

with others, with top trainers.

Date:  

Time:  

Location: 

+  Juice Plus+® Leadership Conference
The Premier of ALL Juice Plus+® business events with attendees from 

around the globe.

Date:  

Time:  

Location: 

Juice Plus+® Business Events

(for you and your business prospects)  

Fill in Your Event Planner
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Wellness Presentations
Your Starter Kit contains a Juice Plus+® DVD to show as part of the presentation and a selection of 
brochures to share afterwards. Contact Franchise support for details of our Product Demonstration Kit, 
so you have samples of each product to show.

+  “Call – Send – Call” Invitation/Engagement Process
Start inviting people to your first Juice Plus+® event or Launch. Your goal is to have 
6 to 10 guests, so invite at least twice that number. (If you want 6 guests, invite 12 
to 15 people.) For those who cannot attend your first event, invite them to your 
second Wellness Presentation. If neither date works, engage them one-on-one 
by offering to send a CD or DVD, or inviting them to watch a video on your own 
personalised Juice Plus+® website – or, better still, by offering to do a Wellness 
Presentation at their home.

+  Call #1: 7-14 Days before Wellness Presentation
Use your product story during this call. Ask family and friends to support you 
by attending. Always remember that this event will be a positive educational 
experience for your guests whether or not they ever purchase Juice Plus+®.

+  Send
Send an invitation by mail 7 to 10 days before. Sample flyers can be downloaded 
from your Virtual Office (nsavirtualoffice.com).

+   Call #2: The Day before the Wellness Presentation  
(this one is very important!)

This is a reminder call. Share your excitement about their attendance and remind 
them that they can bring a friend or family member. Asking guests to be responsible 
for bringing something (such as a healthy dish) is another way to solidify their 
commitment to attend. Ask if they need a ride, they can car pool.

+  Preparing for the Presentation
All you need is a Product Demonstration Kit, available from Franchise Support. 
Recent media articles about health and wellness can be great talking points 
and reinforce your presentation. Be sure to show all our products - Juice Plus+® 
Capsules, Juice Plus+® Berry Blend, Juice Plus® Soft Chews and Juice Plus+ 
Complete®. Make sure they see, touch and where possible taste the products. Offer 
the product through the Children’s Health Study and the Juice Plus+® Effect, as 
this adds value for the customer. Different products will appeal to each person for 
different reasons.

+  The Presentation
Keep it FUN and SIMPLE! 
Follow our simple 
information. You want your 
guests to feel like they 
could give the presentation 
themselves. There is no “right” 
way to do the presentation 
– just BE YOURSELF! If guests 
ask hard questions say, 
“That’s a great question. I’m 
not sure about that, I’m new 
at this, but I will get that 
answer and let you know.” 
That also provides you a great 
opportunity to answer that 
question (and any others) 
with your sponsor on a three-
way call.
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“Design” Your Juice Plus+® Team

Your capacity to affect the health of a large number of people is limited by the hours in a day. But by 
inspiring others to join you in touching the lives of people they care about, you can impact hundreds and 
even thousands of others. Start by identifying five people from your Memory Jogger that you admire and 
respect and would like to spend more time with. 

By continuing to do in-home Wellness Events you will continually meet potential new team members.

Name:   Phone:  

City/State:   Occupation:  

Family:   Hobbies:  

Special Notes:  

Three-Way Call Date & Time:  

Name:   Phone:  

City/State:   Occupation:  

Family:   Hobbies:  

Special Notes:  

Three-Way Call Date & Time:  

Name:   Phone:  

City/State:   Occupation:  

Family:   Hobbies:  

Special Notes:  

Three-Way Call Date & Time:  

Name:   Phone:  

City/State:   Occupation:  

Family:   Hobbies:  

Special Notes:  

Three-Way Call Date & Time:  

Name:   Phone:  

City/State:   Occupation:  

Family:   Hobbies:  

Special Notes:  

Three-Way Call Date & Time:  

6 Invite Your Customers to  
Join the Mission
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Develop Your Business Story 
by completing the following statements 
Juice Plus+® has meant so much to my family...

+    I was excited to share Juice Plus+® with others because (Examples: “Once I understood the value of nutrition, 
I felt a responsibility to share this knowledge with other families” or “Everyone needs to eat more fruits and 
vegetables, and so I found myself already sharing information about Juice Plus+® with others”).

+    I was attracted to the Juice Plus+® business because (Examples: “I’ve always wanted to work from home.” “I 
need a financial “Plan B.” “I want more control over my own life.” “I see it as a wonderful opportunity to make a 
difference in the world”). 

 

+   What I see for myself and my family is (Examples: extra income, more family time, stay at home with my children, 
university education, make an additional $500 a month, retirement income.) How would you spend and extra $100 or 
$5000 or more each month?

Now that you have a business story to share, start to invite your team prospects along to events or organise  
3 way calls with your upline.



18  ·  Juice Plus+® Virtual Franchise® Starter Guide 

Notes
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Support Team

Sponsor:

Upline NMD: 
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Mailing Address: 
  The Juice Plus+® 

Company Australia
 14 Merewether Street 
 Merewether NSW 2291

Hours: Monday-Friday
 9am–6pm (EST )

Juice Plus+® Home Office
Telephone & Fax Directory:
Main Number .................................................................................................................................................................. 02 4963 0000

Franchise Support..........................................................................................................................................................1800 627 407

Franchise Applications & Promotions ...................................................................................................................02 4963 0000

Product-Related Assistance ...................................................................................................................................... 02 4963 0000

Franchise Inquiries About Customer Accounts ............................................................................................... 1800 627 406

Wholesale Order Department ................................................................................................................................. 1800 627 407

Preferred Customer Department ........................................................................................................................... 1800 627 406

Juice Plus+® Children’s Health Study ................................................................................................................... 02 4963 0000

E-mail Directory:
Customer Service ............................................................................................................................ jpsupportau@juiceplus.com

Franchise Support................................................................................................................................jpaustralia@juiceplus.com

Website Directory:
Juice Plus+® ...................................................................................................................................................www.juiceplus.com.au

Juice Plus+ Virtual Franchise® ......................................................................................www.juiceplusvirtualfranchise.com

Franchise Website ....................................................................................................................www.juiceplusvirtualoffice.com

Juice Plus+® Children’s Health Study ..............................................................................www.childrenshealthstudy.com

Want the facts on Juice Plus+® .........................................................................................................www.juiceplusfacts.com

Live Life to the PLUS ......................................................................................................................... www.livelifetotheplus.com

Official Juice Plus+® Kids Videos...........................................................................................www.juicepluskidsvideos.com

Official YouTube website ............................................................................................ www.youtube.com/OfficialJuicePlus

Facebook .......................................................................................................www.facebook.com/groups/JuicePlusAustralia

Juice Plus Sports .............................................................................................................................www.juiceplussports.com.au

Other Important Contact Information:
Nutrition Plus (our charity of choice) ........................................................ www.nutritionplus.org.au  -  02 4963 0007



Inspiring Healthy Living Around the World

INDEPENDENT VIRTUAL FRANCHISE

E M B R A C E  • S H A R E  • I N S P I R E


