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Eric Worre Script from Go Pro (Telephone Script)

A person you know who hates their job — Direct Approach

“Hey, | don’t have a lot of time to talk, but it was really important | reach you. Listen, you’re one of the
most financially intelligent people | know and I’'ve always respected that about you. When you told me
you really didn’t like your job, were you serious or were you just kidding around?” (They say they are
serious)

“Great, | think I've found a way for you to create an exit strategy. | have a web-link that describes what
I’'m talking about better than | can. If | send you the web-link would you watch it?” (They say yes)

“When do you think you could watch it for sure? (They say Tuesday) How about | send you the link, when
you can watch it? So, if | send it to you Tuesday you will be able to watch it then? So, if | call you on
Tuesday night you would have watched it right?” (They say yes)

“Got it, we’ll talk then. Gotta run and thanks!”

Send this web-link http://juiceplus.instapage.com
A good friend — Indirect Approach

“Hey, I'm on my way out the door, but | needed to talk to you real quick. Do you have a second? Great.
Listen, you've always been so supportive of me, and | appreciate that so much.”

“I’'ve just started a new business and I’'m really nervous. Before | get going | need to practice on someone
friendly. Would you mind if | practiced on you?” (They say yes)

“It’s about 15 minutes long. When do you think you could watch it for sure?” (They say Thursday).
“Okay, I'll check back with you then. What’s the best number and time to call?” (They give the time)

“Okay great. Thanks again. | appreciate it so much. Talk with you next Tuesday.


https://youtu.be/KmMYojKYKUU
http://juiceplus.instapage.com/
http://juiceplus.instapage.com/

The Super Indirect Approach — Successful Person

“l know you are busy and | have a million things going on too, but I'm glad | caught you. You’ve been
wildly successful and I’'ve always respected the way you have done business.”

“I've recently started something new and I’'m looking for a couple of sharp people. It’s clearly not for you,
but | wanted to ask, who do you know who is ambitious, money motivated, and would be excited about
adding significant amount of cash flow to their lives?” (They say they know some people)

“l understand that you would want to know more about it before your recommend people. | have a web-
link that explains exactly what | am doing and the kind of people I’'m looking for. It’s brief.”

“If | sent it to you, would you review it?” (They say they would) “Thanks. When do you think you could
view it for sure?” (They say Monday, if the day you speak is a few days away from Monday, wait to send
the web-link until Sunday night)

“Okay, so if | called you next Monday evening, you have reviewed it for sure, right? Okay, I'll check back
with you then. What’s the best number and time for me to call?” (They give you the number) “Okay great.
Thanks again. | appreciate it so much. Talk to you next Monday.”
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Eric Worre on the New Recruiting Technique Texting
Eric Worre's confirmation video that TEXT is the most effective method of approaching a lead!!! Use the scripts in
Eric's Go Pro book (tweak them for TEXT) and you have a winning process and scripts

Eric Worre — Go Pro — Social Media / Facebook / Texting Program

Dr, Mitra Ray, Biochemist, National Marketing Director, Juice Plus+

Brian Roes, Teacher, National Marketing Director Facebook Scripts


http://juiceplus.instapage.com/
http://bit.ly/1jkN9l5
https://youtu.be/plB0YBFD2dQ
http://bit.ly/2awzLL3
http://bit.ly/2bOEkTW
http://bit.ly/2bztCyM

